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 IMPACTONOMICS

Making an Impact: Institutions,  
Investment Returns, and a Better World

SUMMARY
More and more, institutions are examining how investing for impact — that 
is, with the intention to generate beneficial social and environmental results 
alongside financial results — may help them better align their investments 
with their mission statements. Similarly, institutions are discovering a variety 
of ways to start their impact journey. 

Impact investing, a niche strategy just a decade ago, has, by almost any measure, entered 
the mainstream. Impact-related news headlines, for instance, once quite rare, are now hard 
to miss. (A Google search returns reports of foundations increasing their focus on impact, 
asset managers opening another impact strategy, and academics releasing more studies 
on the topic.) Just as significant, portfolio managers and other investors have been pouring 
funds into impact-related investments. Sustainable, responsible and impact (SRI) related 
assets under management (AUM) rose from $6.57 trillion at the start of 2014 to $8.72 
trillion at the start of 2016, a growth rate of 33% over that two year period and a total 
that represents about one-fifth of all professionally managed U.S. investments.1

Not all professional investors are turning to impact at the same speed, however. In the 
same two-year period, 2014 to 2016, AUM committed by institutions to investments 
focused on environmental, social and governance (ESG) factors rose from $4.042 trillion 
to $4.725 trillion, an increase of just 17% over the two year period. While that is certainly 
a significant commitment in its own right, it clearly falls short of the broader investment 
community’s increase of 33%.

What is behind this shortfall?
A perception that there is a lack of consistent, pertinent information may be one reason 
for overall lower adoption of impact investing among institutions. In a recent study, nearly 
all (92%) institutional investors surveyed said they wanted companies to explicitly identify 
ESG factors that materially affect performance, while 60% noted a lack of industry 
standards for measuring ESG performance as a significant barrier to full integration.2

KEY POINTS
In this report we examine 
a number of factors 
including:

�� Impact investing in
the mainstream.

�� Factors motivating
institutions to begin
investing for impact.

�� Steps to implement
impact strategies.

�� Opportunities and
challenges often
associated with aligning
mission and investments.

http://www.sipc.org/
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Even so, this apparent need for more information should be 
seen in the context of the broader investment landscape. In 
contrast to the early days of impact investing, when the approach 
suffered from narrow appeal due, in part, to a mixed performance 
record and a dearth of quality data, many companies now issue 
impact-related data (over 80% of companies in the Standard & 
Poor’s 500-stock index, for example, now distribute a corporate 
sustainability report, up from 20% in 2011). Research companies 
such as Thomson Reuters, MSCI and Sustainalytics have 
extensive databases of structured and standardized ESG data. 
Numerous ESG indexes exist, including MSCI Global Sustainability 
Index and S&P 500 ESG Index.

Groups such as the Sustainable Accounting Standards Board 
(SASB) have increased alignment on what data is material to 
each industry. Other research increasingly points to the potential 
for such information to be a positive addition to traditional 
fundamental analysis. With over 80% of the market value of the 
S&P 500 now attributable to so-called intangible assets (these 
can include a company’s intellectual property such as patents, 
how it manages its brand and treats its employees, and the 
environmental impact and sustainability of its supply chain), it has 
become increasingly important to gain insights into those assets 
and to understand how management teams are addressing these 
issues, from the perspective of both asset owners and asset 
managers.3 In fact, the Department of Labor in 2015 updated its 
guidance relating to ESG investing, advising that consideration 
of ESG factors is not only acceptable, it is a “proper component” 
of a fiduciary’s responsibility. This seemingly subtle shift — official 
recognition of the importance of ESG factors — has resonated in 
the institutional world. Further, Arabesque Partners and University 
of Oxford’s 2015 meta-study of over 200 ESG studies concluded 
that 90% of these studies showed firms that perform strongly 
on ESG factors have a lower cost of capital and 80% showed a 
positive correlation between sustainability and stock performance.4

Since it’s not necessarily due to a lack of important information, 
what might still be holding some institutions back from a 
greater commitment to impact? We believe that many are still 
trying to find their “path” in this fast-emerging field. They have 
yet to clarify their motivations for shifting focus to impact 
investing and to choose an appropriate implementation 
approach. Without these basic steps — clarification and 
implementation — a deeper commitment may remain beyond 
their reach. Overall, we believe that institutions are more likely 
to embark on an impact investing journey once they recognize 
that achieving their mission may depend, entirely or in part, on 
consideration of the full impact not only of their grants and 
programs but also of their investment portfolios. 

For more, see:
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WHAT IS IMPACTONOMICS®?

Historically, societal and environmental factors — the 
economic empowerment of women, the preservation 
of eco-diversity, the availability of comprehensive family 
benefits or access to health care, and more — were rarely 
considered to be material financial factors in the economic 
analysis of risk and return on an investment. Today, those 
factors are increasingly relevant in investment analysis. As a 
consequence, the Global Wealth and Investment Management 
Chief Investment Office (GWIM CIO) has developed 
Impactonomics®, an impact-related analytic lens that includes 
these factors while also examining a range of relationships 
between economic growth and investing for impact and 
profit, as well as the measurable social and environmental 
change impact investing can enable. Impactonomics®, which 
can be applied at corporate, industry or geographic levels, 
helps Bank of America Merrill Lynch analyze a range of 
factors including investment managers’ ability to integrate 
environmental, social, governance (ESG) and financial factors 
into the investment process, in a manner that leads to fresh 
insights along with economic and social benefit.

The universe of impact investments
Impact investments are made into companies, organizations 
and funds with the intention to generate measurable social and 
environmental impact alongside a financial return.5 A spectrum 
of approaches to impact investing exists, and increasingly the 
approaches are blending. Focus has been shifting from the more 
traditional socially responsible approaches (typically screening 
out objectionable companies) to sustainable or “best in class” 
approaches, which compare companies to their peers on various 
factors and select top performers. U.S. Trust’s Socially Innovative 
Investing (S2I) suite of strategies highlight this search for 
best in class. Other sustainably focused strategies target ESG 
engagement with portfolio companies through shareholder 
advocacy and proxy voting, a form of active ownership and an 
alternative to screening out companies. Thematic approaches, 
incorporating views on market opportunities in strategies seeking 
sustainable growth, provide the benefit of exposure to growth 
areas with a tangible narrative of supporting change. In addition, 
impact-first approaches begin with social or environmental 
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concerns and seek market based strategies. All of these 
approaches have attracted asset manager and asset owner 
interest in recent years, but for broader integration and impact, by 

institutional and individual investors alike, the idea that “finance 
needs sustainability and sustainability needs finance’ will need to 
be more widely embraced.6 

SOCIALLY 
RESPONSIBLE

SUSTAINABLE THEMATIC IMPACT FIRST

Screen out entities based 
on faith-based or other 
personal preferences.

Proactively choose entities 
that excel at a range of 

environmental, social and 
governance (ESG) factors.

Investment opportunities 
that focus on  

environmental or 
social themes.

 Investments dedicated to 
addressing specific social  
or environmental concerns 

using market-based 
investment strategies.

EXAMPLES
Avoid investments associated 
with:

EXAMPLES
Seek investments in 
companies that:

EXAMPLES
Target areas of growth in:

EXAMPLES
Pursue investments that 
aim to:

 Environmental harm

 Tobacco, firearms, alcohol

  Practices that are in conflict 
with religious beliefs

  Promote and achieve 
sustainability

  Encourage and measure 
corporate social 
responsibility

  Are leaders in fair trade 
and factory worker safety

  Green initiatives, such 
as climate change or 
water security

  Gender equality and 
diversity

  Healthcare and the global 
trend toward obesity

  Improve early childhood 

  Reduce prisoner recidivism

  Address homelessness

Institutional investors turn to impact
A number of familiar institutional investors have made headlines 
in recent years by embracing ESG and impact investing in a 
variety of ways, and as a result of a distinct set of motivations: 

• In 2015, California Public Employees’ Retirement System
(CalPERS), a $305 billion fund, committed to factoring
ESG into its process for hiring and monitoring its external
managers. In 2017, CalPERS called on its asset managers
and consultants to provide quantitative research evidence
to support ESG’s connection with superior investment
outcomes.7

• In early 2017, California State Teachers’ Retirement System
(CalSTRS), a $193 billion fund, also made news as it looked to
overhaul its ESG investment policy.8

• Institutional investment consulting firms like Mercer have
been encouraging pension boards to start directly addressing
issues such as climate change in their investment policies
(not only from a policy and regulatory perspective, but also
based on the longer term environmental risk this issue may
pose to a plan’s asset base).9

• On April 5, 2017, the Ford Foundation committed $1 billion
from its endowment to mission-related investments to be
phased in over 10 years, one of the largest commitment of
its kind by a private foundation.10

These large institutions have signaled that they consider ESG 
integration to be an area worthy of resource allocation and 
investment in line with both their fiduciary duty and their long 
term investment horizon, as they look to deliver competitive 
returns on a risk adjusted basis for their constituents. At Merrill 
Lynch, we agree that such an approach is prudent, as outlined in 
our Impactonomics® framework, and acknowledge that ESG, or 
“impact,” is indeed also “economic” and financially material for 
institutional investors to consider. 

We also believe that identifying the motivations driving an 
institution’s interest in impact investing is core to their ability 
to execute. Without this process, investment committee 
conversation may not find resolution or, perhaps worse, lead to 
approaches that don’t match the institutional profile. Of course, 
motivations tend to be nuanced, multifaceted and constantly 
evolving. Nevertheless, we have found that a review of four 
potential areas of motivation can serve to ground an institution 
as it begins an impact investing journey.
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Motivators 
To understand what’s driving these institutions to turn to impact investing and 
encouraging them to incorporate ESG into their investment policy and practice, 
we point to a variety of motivators and dynamics that form a network effect 
of discussions and action by institutions around impact investing: 

University 
Endowment
Current students (internal) and 
alumni base (external) drive 
motivation towards responsible 
investing often driven by fossil fuel 
divestment discussions (social). 
Long term horizon for funding 
operations in perpetuity (financial).

Religious 
Organization
Members of the religious 
community (internal) and governing 
body seek alignment with their 
religious views (social). Financial 
implications, especially potential 
lower volatility, are considered 
but external considerations likely 
are low. 

Community 
Foundation
Donors (external) often drive 
interest, seeking additional 
social impact (via an organization 
created to serve a community) 
and consistent financial returns 
required to meet spending 
policy (financial).

Private Family 
Foundation
Primary driver is the family desires, 
and they see both the opportunity 
for increased impact and alignment 
as well as opportunities for 
financial benefit. Lower worries  
about public relations or any 
external forces.

Internal

External

Financial

Social 0

1

2

3

4

5

Internal

External

Financial

Social 0

1

2

3

4

5

Internal

External

Financial

Social 0

1

2

3
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Internal

External

Financial

Social 0

1

2

3

4
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DISCOVERY QUESTIONS
For Institutions

SOCIAL
�� Would you have reputational risk if your
portfolio was on the front page of the
local newspaper?

�� Does your institution’s investment portfolio
run counter to your mission in any way?

�� What risks might your portfolio have which
ESG factors might highlight?

�� If the opportunity for “perfect” mission
alignment is lacking, do you see value in
investing in a portfolio of companies with
superior social characteristics that might
be consistent with the overall spirit or
philosophy of your organization?

FINANCIAL
�� Are there market driven approaches to
your mission that would make compelling
investments?

�� How do you reflect on the research around
the materiality of ESG?

�� How do you see ESG factors being priced
into the market?

INTERNAL
�� Where in the organization is the most
energy for (or the most skepticism about)
impact investing?

�� Would it require resources or unleash
them?

�� What partnership doors might it open?

�� What controversies might it present?

EXTERNAL
�� How does your preferred supporter base
view impact investing?

�� How many of your constituents are
enquiring about impact today and
compared to previous years?

�� How do you compare to peer organizations
in your approach to impact investing?

�� Is your organization viewed as a thought
leader? Fast follower? Risk averse?
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Social: Aligning values and supporting mission 
A vast majority of impact investors (91% according to a recent 
study by the Forum for Sustainable and Responsible Investing) 
report that social/environmental, or mission-driven, considerations 
are among their chief motivating factors. In the past, socially or 
environmentally based motivations often resulted in investing 
with a “do no harm” approach, which could be rather sweeping in 
its implementation. For instance, a religious organization might 
choose to avoid all “sin stocks,” or an environmental non-profit 
might exclude any companies with significant chemicals-related 
controversies. Today, this kind of values alignment is usually 
more nuanced, typically involving a periodic review not just of a 
company’s products and services but also its environmental and 
social practices compared to its peers.

In addition to aligning with their values, institutions may also 
search for investments that advance their mission. This is 
especially true in areas where there are market-based approaches 
to social change such as disease prevention, job creation in 
geographically targeted areas, or resource conservation. In 
this way they move from a values lens to an impact lens, so to 
speak — but the underlying social drivers remain the same.

Financial: Risk mitigation and long termism
Some institutions turn to ESG integration because of their 
investment beliefs. As the economic landscape shifts, sometimes 
rapidly, they believe ESG factors can provide deeper insight 
into both long term risks and long term opportunities. These 
institutions may seek managers who can detail their use of ESG 
factors within a value-added, consistent methodology. They 
may consider strategies that tilt portfolios away from potential 
risk factors or that provide diversification to reduce portfolio 
concentrations. They may also see particular areas of opportunity, 
such as emerging and minority managers.

Internal: Deep expertise and opportunities 
for leadership
An organization’s own staff may express significant interest in 
exploring impact investing. An Executive Director may have a 
vision for complementing current grants by investing for impact. 
Or she may harbor concerns about reputational risk from not 
fully reviewing whether investments align with mission. Others 
may see opportunity stemming from a particular expertise — for 
example, a water engineer may have insights into the accurate 
assessment of water risk in a portfolio, or a poverty alleviation 
organization may see the demand for low income housing 
through a unique lens. The opportunity to expand impact and 
create durable change may resonate with those who have years 

of experience in grant-making and an intrinsic understanding of 
the systemic nature of change. In addition, employees may find 
an impact investing program appealing from the perspective of 
leadership in advancing a mission’s agenda.

External: Current and future stakeholders 
Institutions may initially consider impact investing based on 
pressure from outside the organization. Constituents, especially 
younger and wealthier donors and clients, may be seeking 
organizations that leverage all of their assets for their mission. 
Students at some universities, for example, have been organizing 
to persuade endowments to divest from fossil fuels and invest 
in a low carbon transition. In an era of constrained philanthropic 
capital, donors may inquire about an institution’s investing 
practices. Some foundations find that holding events related to 
impact investing themes connected to their mission (such as 
gender equality, land conservation or homelessness) helps them 
connect to a new set of partners and collaborators, and builds 
stronger connections to their donors. For these groups, impact 
investing becomes a differentiator signaling their commitment 
both to mission and to innovation. 

Exhibit 3: Institutional Investor Motivations for 
ESG Incorporation

# of 
Institutions

% of 
Responding 
Institutions

ESG Assets 
(BNs)

Returns 45 48% $748

Risk 53 56% $854

Fiduciary Duty 44 47% $850

Regulatory Compliance 17 18% $762

Social Benefit 79 84% $602

Mission 81 86% $513

Client Demand 29 31% $199

Source: US SIF 2016 Trends Report

As Exhibit 3 highlights, the two top asset-weighted motivations 
have been managing risk and fulfilling fiduciary duty, representing 
$854 and $850 billion in assets respectively. 

Institutional investors: implementation
Once an institution clarifies its motivations, it can shift to the 
implementation process. We see four main approaches to 
implementation, each with benefits and challenges:

Opportunistic: Institutions sometimes start impact investing 
inadvertently. They may find an opportunity to invest in a 
particular fund which fits their criteria but they may do so 
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without a lot of strategic considerations. An initial review of 
an impact area may lead to some interest and a decision to 
make one or more investments. Investment opportunities may 
originate in a variety of sources, and the opportunistic approach 
tends to be an “if the right thing comes our way” orientation. 

• Benefits: Being opportunistic can prod an institution into 
action, helping it avoid over analysis and providing a way to 
move past stalemates on boards or investment committees.

• Challenges: Opportunistic approaches may translate into 
more concentrated bets on a particular project or investment, 
may be difficult for an institution to act upon if there is a 
limited entry opportunity during a capital raise, and possibly 
could be outside of the typical “universe” of investments such 
an institution might include in its investment policies. 

Carve-out: Some institutions choose to create a “carve-out,” 
essentially a separate test area for impact investments. In this 
case, the typical goal is to segment a defined capital allocation 
for impact investing. The impact funds may be invested with the 
same process, staff and benchmarks as the rest of the portfolio, 
or the separation may allow for different parameters. For 
instance, the institution’s members may determine that, given 
their goals, they would prefer to use different staff, approval 
processes and/or benchmarks. Often, an impact carve-out 
will have a different approval process as well as an additional 
requirement for impact reporting.

• Benefits: The carve-out approach can help organizations start 
impact investing by giving them experience in addressing 
any concerns regarding performance or suitability of impact 
investments. It may also be used by board members with 
points of view that diverge from those of the rest of the 
board of directors — as it provides an opportunity to push the 
envelope, so to speak. The separation from the main portfolio 
permits flexibility and changes implemented successfully in 
the carve-out portfolio can, over time, be migrated into the 
main portfolio.

• Challenges: Creating an impact carve-out may result in 
impact investments receiving less focus and fewer resources 
compared to other, more traditional investments, relegating it 
to a kind of secondary status in a portfolio. 

Portfolio Assessment and Activation: Increasingly, we 
have seen institutions taking a “total portfolio” approach. They 
typically begin with a portfolio review, seeking to discover 
conflicts and/or congruence with their mission. Simultaneously, 
they may explore the universe of investments across asset 
classes that meet their focus. Using the intersection of existing 

conflicts and a view of the market opportunities, they may 
establish an impact strategy and goals. They may then begin 
integrating impact managers and direct investments into their 
portfolio. This process of gradually “activating” a portfolio can 
benefit from any improvements in a fast-moving field such as 
access to better quality data and more sophisticated portfolio 
construction tools. 

• Benefits: The comprehensive and considered approach can 
bring internal staff and the board of directors together, 
enabling them to work through key decisions with fewer if 
any conflicts. . As a result, implementation is often smoother, 
and less time is spent on strategies that don’t meet the 
institution’s needs.

• Challenges: The process of setting strategy can be time- 
and resource-intensive and require investment committee 
consensus and defined governance processes.

Leverage: Particularly passionate institutions may choose to 
move beyond their own portfolios to leverage all of their assets 
(including reputation, relationships and grants) to drive capital 
into impact investments that address their mission. These leaders 
may seek to drive sector impact by catalyzing opportunities 
and encouraging others to participate. They may attend and/or 
convene gatherings of aligned investors, often agreeing to lead 
and share due diligence. Often they provide grants for research or 
take first loss positions in impact offerings. 

• Benefits: For smaller organizations, leveraged approaches 
provide the potential for outsized impact. Engaging in the 
field deeply may reveal partnerships for impact and elevate 
the profile of the organization.

• Challenges: The additional commitments of convening and 
coordinating require resources and strong commitment 
from across the organization and board. Leverage rarely 
happens quickly; it usually takes time to build to successful 
collaborations and outcomes.

The Role of the Investment Policy Statement
An institution’s investment policy statement (IPS) is vital 
because it essentially defines the organization’s mission and 
clarifies its investment beliefs, typically spelling out the 
fundamentals at the heart of the investment process and 
providing a yardstick to measure success.11 They may offer 
perspectives on internal/external, active/passive, macro/micro 
and quantitative/qualitative factors, as well as market efficiency, 
asset allocation, risk management, liquidity, time horizon, and 
more. When it comes to adding impact investments, the process 
ideally should be no different. 
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Whether an institution is starting with a small carve-out allocation 
or revamping its entire investment program to include impact, 
it is critical to include well defined criteria in its IPS. While the 
process of establishing an IPS may be time-consuming and 
potentially contentious, the payoff can be a well-executed impact 
strategy where the investment committee, intermediaries, and 
investment managers all have a consistent understanding of 
the institution’s beliefs, goals, and implementation guidelines. 
The IPS should also demonstrate to donors and beneficiaries how 
the institution is attempting to align its mission/values with its 
investment program. 

In addition, investment beliefs should address the institution’s 
view on ESG factors and impact outcomes. Is the incorporation 
of impact to promote mission alignment, risk mitigation, return 
enhancement or all of the above? Clarity on priorities and purpose 
can allow the IPS to include explicit guidance for managers: 

• What types of investments should be sought out, discouraged 
or avoided?

• Are there specific themes or industries that should be 
included or excluded?12

• Are there any specific companies to include or exclude? 

• What are the differences among asset classes? (Note that 
many institutions implement impact differently in different 
asset classes; there is no “one size fits all.”)

• The measurement of success, in risk, return and impact

As a note of caution, there is a fine line between being specific 
about the goals and motivations behind an impact investment 
plan, and being overly prescriptive. Investment managers need to 
understand the philosophy of the institution, but also should have 
the flexibility to implement according to their expertise without 
being second-guessed and micro-managed.

Does impact investing conflict with fiduciary duty?
Board members may understandably express concern about the 
appropriateness of impact investing and its relationship to their 
fiduciary duty. While historically, boards have had legitimate 
concerns here, recent U.S. regulatory guidance has removed 
many perceived blocks. A Department of Labor statement, 

issued in October 2015, on economically targeted investments 
(ETI) made by retirement plans covered by Employee 
Retirement Income Security Act (ERISA) clarified previous 
guidance to say that these investments did in fact align with 
ERISA’s fiduciary obligations. The interpretive bulletin states 
that ESG issues “are proper components of the fiduciary’s 
primary analysis of the economic merits of competing 
investment choices.”13

As such, fiduciaries can make such investments “based, in part, 
on their collateral benefits so long as the investment is 
economically equivalent, with respect to return and risk, to 
beneficiaries in the appropriate time horizon, to investments 
without such collateral benefits.” At Bank of America 
Merrill Lynch, we typically apply this approach to impact 
investments in that any strategy approved for use on the 
fiduciary platform must first deliver commensurate rates of 
investment return and associated risk, aside from any 
associated or complementary “collateral benefits” for the 
economy or society-at-large. 

Wrap-up
Institutional engagement with the growing area of impact 
investing lags that of the broader investment community. Even 
so, we believe that once organizations take the time to carefully 
define their motivations for including impact in their investment 
process, and work with board members to adapt their 
institutional investment policy statement, they may more easily 
move to the next step, implementation. We think that concerns 
about the breadth and depth of ESG data are less relevant than 
they once were, as more and more of this information, from 
corporate sustainability statements to ESG indexes, becomes 
available almost daily. Additionally, we’ve developed 
Impactonomics® because we see ESG integration in policy and 
practices as a roadmap toward economic and societal benefit. 
Boards should consider reviewing the scope of data, investment 
products, and approaches available and, if satisfied, act 
accordingly to turn to impact for a purposeful alignment of their 
investment portfolio and mission. 

For more information on Merrill Lynch’s impact capabilities, 
please contact your advisor.
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The Global Wealth & Investment Management Chief Investment Office (GWIM CIO) provides industry-leading investment solutions, portfolio construction advice and wealth 
management guidance. This material was prepared by the GWIM CIO and is not a publication of BofA Merrill Lynch Global Research. The views expressed are those of the 
GWIM CIO only and are subject to change. This information should not be construed as investment advice. It is presented for information purposes only and is not intended to 
be either a specific offer by any Merrill Lynch entity to sell or provide, or a specific invitation for a consumer to apply for, any particular retail financial product or service that 
may be available.

This information and any discussion should not be construed as a personalized and individual client recommendation, which should be based on each client’s investment 
objectives, risk tolerance, liquidity needs and financial situation. This information and any discussion also is not intended as a specific offer by Merrill Lynch, its affiliates, or 
any related entity to sell or provide, or a specific invitation for a consumer to apply for, any particular retail financial product or service. Investments and opinions are subject 
to change due to market conditions and the opinions and guidance may not be profitable or realized. Any information presented in connection with BofA Merrill Lynch Global 
Research is general in nature and is not intended to provide personal investment advice. The information does not take into account the specific investment objectives, 
financial situation and particular needs of any specific person who may receive it. Investors should understand that statements regarding future prospects may not be realized.

No investment program is risk-free and a systematic investing plan does not ensure a profit or protect against a loss in declining markets. Any investment plan should be subject to periodic 
review for changes in your individual circumstances, including changes in market conditions and your financial ability to continue purchases.

Social impact investing is a relatively new and evolving investment opportunity which is highly speculative and involves a high degree of risk. An investor could lose all or a 
substantial amount of their investment. The risk/potential reward spectrum is intended to provide a general evaluation of the risk and potential return of each asset category. 
It is not meant to predict future performance or the volatility of any investment option or category. Investors should carefully consider the investment objectives, risks, 
charges and expenses before investing.

The investments discussed have varying degrees of risk. Some of the risks involved with equities include the possibility that the value of the stocks may fluctuate in response to events 
specific to the companies or markets, as well as economic, political or social events in the U.S. or abroad. Investments in foreign securities involve special risks, including foreign currency risk 
and the possibility of substantial volatility due to adverse political, economic or other developments. These risks are magnified for investments made in emerging markets. 

Neither Merrill Lynch nor any of its affiliates or financial advisors provide legal, tax or accounting advice. You should consult your legal and/or tax advisors before making any financial decisions.
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